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Do you want mim and network marketing prospects to beg for a tutorial using Ice Breakers? You can turn any hot or cold view into a hot view, wanting to know everything about your business. How? Learning how to effectively introduce your business into a social conversation is a simple, rejection-free order in just a few
words. Prospects want what you can offer, but they're afraid someone's going to sell them. However, prospects love to buy and join. So why not use socially acceptable word sequences that force any prospect to literally beg for a presentation? This book contains a number of powerful formulas that contain many
examples of how to use or modify each formula. Once we know how formulas work, we can create unlimited ice breakers on demand and pass them on to the downline. Distributors should no longer be afraid of research; Instead, you'll love researching it. It's more fun when we're in control. Distributors want to work hard,
but they don't know what to say. Opening random comments ruin their chances and suffer bad experiences. This experience trains them to avoid their research. But with skilled words and phrases, everything changes. Quick and positive results. Research is fun again. Enjoy learning how to view negative people, positive
people, relatives, co-workers, strangers, leads, cold prospects... Anyone can use fun Ice Breakers to get even the prospects they enjoy. He spends the whole week giving lectures instead of spending the whole week wanting to talk. And you'll never have to hear one of your distributors complaining again: | don't have
anyone to talk to. Ice Breakers is the best way to energize your MLM and network marketing business. Order the copy now. Opis Opis You can turn any hot or cold view into a hot view, wanting to know everything about your business. How? Learning how to effectively introduce your business into a social conversation is
a simple, rejection-free order in just a few words. Prospects want what you can offer, but they're afraid someone's going to sell them. However, prospects love to buy and join. So why not use socially acceptable word sequences that force any prospect to literally beg for a presentation? This book contains a number of
powerful formulas that contain many examples of how to use or modify each formula. Once we know how formulas work, we can create unlimited ice breakers on demand and pass them on to the downline. Distributors should no longer be afraid of research; Instead, you'll love researching it. It's more fun when we're in
control. A they want to work hard, but they don't know what to say. Opening random comments ruin their chances and suffer bad experiences. This experience trains them to avoid their research. But with skilled words and phrases, everything changes. Changes. positive results. Research is fun again. Enjoy learning how
to view negative people, positive people, relatives, co-workers, strangers, leads, cold prospects... Anyone can use fun Ice Breakers to get even the prospects they enjoy. He spends the whole week giving lectures instead of spending the whole week wanting to talk. And you'll never have to hear one of your distributors
complaining again: | don't have anyone to talk to. Ice Breakers is the best way to energize your MLM and network marketing business. Dane szczegétowe Dane szczegétowe Tytut: ICE BREAKERS Tytut oryginalny: How to get all views, to beg for a tutorial Autor: Schreiter Tom big Al Wydawca: Fortune Network
Publishing Inc Jezyk wydania: English llo Stron: 104 Data premiery: 2020-02-05 Rok wydania: 2014 Formula: ksigzka Indeks: 36165483 Recenzje Recenzje So let's do this job for us. This Icebreaker requires you to find large groups of negative people. (In Texas, we call these people family and friends.) Then you listen
to them, they moan and complain. When they finally take a deep breath, you're going to say these exact words: Do you want to do something about it? Let's go over it. The view: 1. | have a problem 2. You know you have a problem. 3. You gave him a choice to solve the problem or not. What are the two possible
answers? Yes or No If they say: Yes, | want to do something about it all, ka-ching! It's done. Take the money from your product order, fill out the application that you need to make. The view has decided to solve your problem. | love this. In a room of 100 people, I quickly find the 20 or 30 people who want to solve their
problems. Just one simple question: Do you want to do something about it? Everything else is simple. Now you can say, No, | don't want to do anything about it. And then | just say, And what else bothers me? The prospect remains more negative things in his life, but | quietly slip away from my first opportunity. — Tom
Big Al Schreiter, Ice Breakers! How to Get All Prospect To Beg For A Tutorial on How to Get Every Prospect to Beg to Make a Presentation by Tom Big Al Schreiter Copyright © 2013 on Fortune Network Publishing All Rights Reserved, which includes the right to reproduce this book or parts thereof in any form. For more



information, contact Fortune Network Publishing PO Box 890084 Houston, TX 77289 USA Phone: +1 (281) 280-9800 ISBN: 1-892366-15-0 ISBN-13: 978-1-892366-15-3 DEVOTION This book is dedicated to network marketers everywhere. | travel the world 240+ days a year, providing workshops on how to prospect,
sponsor, and close. Send me an email if you want to do a live workshop in the area. You'll be notified when the next Big Al book appeared and if you can get it for free. Table of Contents ICE BREAKERS! DEDICATION table of contents foreword Ugh! Oh! Moan! Why do | suffer while you're rich and happy? Prospects are
everywhere if you know what to say. | travel all over the world, that's the problem. Don't fall for these myths. The first nervous words to your sister. Formula #1. Let's have some fun with this formula. Does it work on Cold Outlook? Party time! Don't try this. It's just an example. Formula #2. Formula #3. (Best outlook)
Formula #4. (Create the prospect) Formula #5. Extremely shy distributors are able to do this. The Formula #6. And finally ... More books by ToM BIG AL SCHREITER on author foreword success leave clues. Yes, that's true, but failure also leaves traces. It was 1972, the beginning of my network marketing career. | tried
meetings, but the outlook said, No. | tried to start conversations with potential prospects and quickly changed the subject and were looking for excuses to quit. | advertised hot prospects and replied that | didn't care what | had to offer. What was the clue that became apparent from this failure? All my conversations began
with the same basic sentence about my wonderful opportunity. The sentences | chose forced my prospects to say No. The problem was, | said the wrong words. Unless | changed my opening words (my icebreaker), nothing would change in my career. So here is a book of proven Ice Breakers so failure doesn't have to
be left to the same clue. Tom Big Al Schreiter Ugh! Oh! Moan! * Do you have a residual income plan B? * I'm an awesome business awesome products awesome founders of an awesome compensation plan with awesome training... * Have you consider income opportunity opportunities? * You look like a depressed full-
time loser, want a chance to be a winner? * The farm in the toilet. Would you like to sit on top? » Are you going to be a simple job owner for the rest of your life? * Want more streams of income? yes, they're icebreakers that start a conversation, but they're really, really bad. Even if these examples don't get us immediate
rejection, we certainly haven't started out on the right side of our view. We all talk to people. The problem is, we say the wrong things. We're not afraid to talk to people. We can safely say: Hi, how is it, what's the weather like? But there is a big difference in the saying: Hi, how is the weather? and want to be a distributor?
And this big gap scares us. It's hard to transition from friendly social conversation to introducing your business into the conversation without feeling like a pushy salesman. Mi break the ice and introduce your business to the conversation in a socially acceptable way. If we don't know how to do this gracefully, we'll just
keep our business a secret. Then no one knows about our business, and no one joins our business. We don't want to ruin our relationship with people. We don't want to take advantage of our relatives. But if we don't do it right, if we don't know what to say, we won't have anyone to talk to. Here's a cool secret. The only
difference between people that have unlimited prospects for network marketing and those who don't... that's what they say. Knowing the exact words to say is the skill everyone needs to introduce their business to the conversation. See, we already have a good attitude. We went to the opportunity meeting. We already
believe in our company. We have goals. We know what we want. We're motivated. We're positive. There are these things. The only thing we don't have is the ability to say exactly what to say and exactly what to do. The good news is we can learn them. Many distributors have the same compensation plan, the same
area, the same products and the same pricing. All the circumstances are the same in their careers, except for one thing: what they say and do. What they say and do, not their circumstances, determines the size of their bonus checks. So it's time to learn to say
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